"Pre-IPO fundraising improved
but fell short of 2023 peak
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In 2025, 11 companies raised
916 crore through pre-IPO place-
ments, up from eight companies that
raised ¥387 crorein 2024. By compari-
son, 13 firms raised a record
31,074 crore through pre-IPOs in 2023.

“Pre-IPOs are done tactically to
bringin quality investors ahead of the
IPO, either at the IPO price or at a dis-
count,” said Bhavesh A Shah, manag-
ing director and head of investment
banking at Equirus. “A large number
of IPOsin 2025 were below I500 crore.
_ Ifapre-IPOisdone forsuchissues, the
IPO size shrinks further, making it
harder to attract large investors.”

More than a third of IPOs in 2025
were sized below 500 crore.

Bankers said the faster pace of IPO
launches and heightened investor sen-

sitivity tovaluations haveled issuersto -

increasingly skip pre-IPO placements,
preferring to seek better pricing at the
IPO stage. When demand is strong,
companies tend to avoid dilution
through pre-IPOs, opting instead for
block deals after listing.

“As capital markets deepen, the
value arbitrage that once existed in
late-stage pre-IPO deals has steadily
narrowed, makingsuch opportunities
less attractive for investors,” said
Mahavir Lunawat, chairman and

Pre-IPO placements are typically
undertaken after the filing of the
offer document, with funds raised
through this route proportionally
reducing the IPO size.

Lunawat added that a structural

managing director of
Pantomath Capital. “In
some cases, IPO pricing
has been more conser-
vative, even coming in
below pre-IPO transac-
tion levels, prompting
investors to reassess
risk-reward dynamics.”
Ofthe 11 pre-IPOs in
2025, sevenwere doneat
the IPO price, two at a

THE NARROWING
GAP BETWEEN
PRE-IPO AND IPO
PRICING IS THE
REASON FOR THE
DECLINE IN BOTH THE
NUMBER AND VALUE
OF SUCH DEALS OVER
THE PAST TWO YEARS

shift is also under way,
with the rise of dedi-
cated alternativeinvest-
ment funds (AIFs) and
long-horizon private
market funds that
invest two tothree years
ahead of an IPO.
“These platforms
areincreasingly replac-
ingthetraditional need
for pre-IPO funding

discount and two at a premium.

Patel Retail’s IPO price was 15 per
cent below its pre-IPO pricing. Solar-
world Energy Solutions’ IPO was also
priced at a discount to its pre-IPO
level, though byjust1.In contrast, All
Time Plastics and Scoda Tubes’s IPO
issue price was at a premium to their
pre-IPO selling prices.

after DRHP filing, offering issuers
and investors a more patient and
aligned capital pathway,” he said.
“As a result, pure-play pre-IPO vol-
umes have cooled, even as the
broader capital formation ecosystem
continues to strengthen.”

In 2025, 103 companies raised
T1.75trillion through IPOs.



