‘Crowded IPO Sky Raining Fees on I-Banks

Lead issue managers likely to have bagged 23,500 cr from 90 market debuts this year so far

For top 10 issuers
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Mumbai: Investment banks are
poised for another bumper year,
as an IPO super-cycle that began

Ta?a Capl't al last year continues to bring hefty

Billionbrains {E?M fee income fordealmakers. Indian

Lenskart companies raised more than %1.50

HDB FinServ lakh crore from around 90 initial

) Dr Agarwal's m public offerings so far this year,
N Nete  show datafrom Prime Database.
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2 & athem Biosciences mg’:,";;':‘:g lead managers of these issues wo-

uld have earned more than %3,500

crore, said Dev Chandrasekhar,
partner at valuations branding
advisory Transcendum. Their fee
income in 2024 too was around
23,500 crore, but with more IPOs
lined up, this year’s figure could

.well exceed that, he said.

Several marquee offerings cont-
ributed handsomely to bankers’
coffers this year. Tata Capital’s

z15,512-crore public float, the lar-
gest of the year, paid the lead ma-
nagers 'z159 crore in fees, accor-
dingto Prime Database.
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While managers for HDB Financial
Services’ %12,500-crore issue made
3104 crore, LG Electronics India paid
3226 crorefor its Z11,605-crore IPO.

Technology firm Hexaware Tech-
nologies, which raised 8,750 crore,
paid a fee of %215 crore while
Groww parent Billionbrains Gara-
ge Ventures incurred %152 crore for
its %6,632-crore issue. Lenskart So-
lutions’ 27,278-crore IPO, a midsize
offering, contributed 129 crore to
investment banking revenues.

The top 10 issuers, which raised
%76,210 crore from the primary mar-
ket, alone paidz1,315 crore to invest-
ment bankers, show data.

Thefee islinked to both the size of
the issue and the kind of anchor in-
vestors the banker is able to bring
in,said Ajay Garg, managingdirec-

. torof EquirusCapital. “Uptoabout

71,000 crore (issuesize), you typical-
ly see the fees in the 3-3.5% range.
Asthedeal sizesrise toz2,000 crore,
Z3,000 crore, %5,000 crore and soon,
thepercentage keeps comingdown,
but the absolute fee still goes up.”
According to investment bankers,
a decade ago, they earned 1-2% on
most IPOs, with big issues priced
even lower at 0.5-1%. In 2025, with
secondary market returns stabili-
sing and IPOs booming, the fees ha-
ve jumped to 2-2.5% on midsize de-
alsand up to1.75% onlarge ones.

CONDUCIVE CONDITIONS -

Analysts attribute the listings bo-
om to ample liquidity in the mar-
ket, persistent domestic mutual
fund inflows and a rush of private
equity funds to exit startup invest-

ments ahead of potential global
turbulence. With stable interest ra-
tes, solid GDP growth and a steady
secondary market, the macro envi-
ronment has ensured IPOs conti-
nue to draw robust institutional
andretail participation.

Investment bankers are among
the big beneficiaries of this prima-
ry market boom.

“Feeearned by bankers from IPOs
is a direct function of the amount
mobilised,” said Pranav Haldea,
managing director of Prime Data-
base. “We have also seen several
new-age technology companies,
which typically pay a higherfee, co-
ming out with IPOs this year.”

Conservative pricing of the issu-
ance, along with guaranteed over-
subscriptions and the prospect of
listing gains, has made the market
an easy place toraise money. It is al-
sokeepingbankersbusyand giving
issuers the confidence to come out
with more deals.

This year, companies across sec-
tors from financial services and
technology to consumer retail rus-
hed to capitalise on the investor ap-
petite for IPOs, as market condi-
tions remained favourable.

“IPOs generally get priced 20-30%
below secondary market peers,” sa
id Transcendum’s Chandrasekhar.

‘But despite the apparent win-win

scenarios — issuers get capital, in-
vestors get entry and banks get fe-
es—thereisaflipsideas well, he sa-
id. Aggressive pricing ensures
over-subscription, and listing ga-
ins fuel more demand. In this self-
reinforcing cycle, valuation con-
cerns might take a backseat, said
Chandrasekhar.
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