India’s IPO market, which beca-
me the world’s second largest
in 2024, isnow enteringa
phase of healthy recalibra-
tion. A combination of
global economic concerns,
shifting investor risk appetite
and geopolitical uncertainty has
led companies to reassess listing
timelines and approach
public markets more
thoughtfully. According
to PRIME Database,
mainboard IPOs dropped
from 26 in Q2FY25and 29in
Q3t09in Q4. Year-to-date, IPO
activity isdown 58 %, and total
fundraisingacrosslisting plat-
formshasdeclined by 18%.
Thisisn’tasetback;it’sanatu-
ral part of the market cycle. Periods
of pausecreatespacetoreset,

refocus and quietly back the next
wave of public winners. In buoyant
markets, IPOs become a symbol of
exuberance. Late-stage deals attract
aggressive capital, with PE and VC
firms chasing future listingsat
premium valuations. It becomes a
seller’s market, where founders and
early backers expect exitsatrich
- multiples.
» Butwhen that win-
dow tightens, as it
¥ hasnow, the lands-
* capeshifts. Capital
- turnsselective, pub-
lic valuations correct
and liquidity tightens.
For late-stage
% companies
builtaround
rapid listings
and lofty grow-
' thassumptions,
thisisamoment
_» of reckoning—
¥V onethatrestores
disci-
pline
* and

-

 Don'tfret,
mixitright

repricesrisk.

This shift, however; isalso a turn-
ing point—notjust for public mar-
kets but for how private capital
shapes India’s growth. AsTPQ exits
stall, attention is turning inward.

For early investors, angels, VCs
and even Esop holders, the need for
liquidity remains. And, increasing-
ly; it’s the private market —especial-
ly secondaries —that’s providing
therelease valve. In 2024, private
equity and VC firms invested $56 bn
in India, signallinga shift toward
private deployment. What'’s differ-
entnow is the growing use of secon-
dariesand continuationvehicles—

tools that help unlock liquidity and

reprice opportunity.

With fewer companies going public,
buyers now have access tostrong bu-

sinesses at more attractive valuati-
ons. In response, new structures are

gainingtraction: secondary transac-

tions offering clean exits, continua-
tion funds supporting maturingas-
sets, and opportunity vehicles desi-
gned to re-enter quality businesses
atreset prices. These aren’t stop:

gaps, they’re part of amore sopﬁis—
ticated private capital playbook.

But seizing thismoment rquires
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discipline. Over-allocating toilliqu-
id assets can limit flexibility, mak-
ingitharder to capture emerging
opportunities in both publicand
private markets. What’sneeded isa
thoughtful, balanced approach that
protectsnear-term liquidity while
buildinglong-term value.

For investorsleaning into private
markets, quality should be the north
star: resilient business models, stro-
ng cash flows and credible paths to
profitability. Diversification across
sectors, geographies and stages is
key tomanagingrisk. And perhaps,
most importantly, partnering with
experienced private market mana-
gers can be critical in navigating
dislocation and surfacing value.

Market swingsaren’tacue tore-
treatbut a call torethink and reallo-
cate. Investors who act with inten-
tion, stay patient and remain an-
chored in fundamentals will be the
ones best positioned when momen-
tum returns.

Because thereal edge isn’t in choos-
ing between public or private—it’s
in knowing how to blend strategical-
1y, flexibly and for the longhaul.

The writer is co-founder-CEO, Oister Global
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