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AAstrotalk aps P funds o e
$40 million jn pre-IPO round
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market will soon have the

OPportunity to inyest in a
novelbusiness eénterprise, add-
ing to the diversity of compa-
nies available in the market, : Gl
Astrotalk, the online astrology == ‘ ‘ .
consultation services DProvider, i
isCul'renﬂyin talkswithgrowth The Company s looking at global expansion to take the revenyes
and mid-size PEfundsand fam- o %1,500-2,000 crofe over the next 12-18 months, . ISTOCK
ily offices toraise upto$40mil-
lion (around 333 Crore) as part
ofits pre-IPQ funding round,
valuing the company at $220
million, people familiar with
the Company’s planssaid,

The firm, backed by Kunal
Shah’s Qed Innovation Labs,
aims to go public jn FY25, said
Astrotalk CEQ Puneet Gupta,
This would pe the company’s
first institutional round, he said,
“We need to realign our cap
table ahead of the IPO ang
hence are in talks to rajse 3 PR
round,” he said, without shar-
ing details of the funding
round. It hasappointeq invest- |
mentbank Mluminate t helpit
with the process,

It derives around 85% ofits
Tevenues from tier I citjeg nd
metros, Gupta said, “Theaver-
age age of our customers js
aroundI8-35, with almost 60%
consultations being relation-
shipand marriage-related,” he
said. Accordingto him, around
30% ofthe consultations are for
careerand businesg,

The platform €arns around
1.8 crorea dayin consultations
with its revenues for Fy23

, nvestors in the Indjan stock

e

online poojaand global expan-
sion to take the revenues to
t1L,500-2,000. crore over the
next12-18 months, he claims,
“Starting 2021, we saw neyy-
age businesseg coming to the
market. Though it hag signifi-
cantly cooled off jp the last 2
Yearson account ofpoorreturns
as also more Stringent discjo-
sures, there are several more
such companieswhich are wajt-
ingtotap the PO market o pro- ,
vide exit to their investors, A
soundbusiness ata reasonable
valuation wil] getinvestorback-
ing,”said PranavHaldea, man-
agingdirector, Prime Database
Group. There has also been 2
shift in the investor base in the
last few years, “Alot of young
investorswho are probablyalso
users of these businesses shal]
be more willing to back these
New-age companies;,” he said,
“Online Poojaisalarge mar-
ketand we are also seeinggreat
traction from overseasclients,”
he said, According to Gupta,
17% of the business comesfrom
the global market such as the
US, Canada, UK and Australia,

according to Gupta, is around

00 crore and the firm js
expectingto close the financial
year at X650 crore jn topline,
“We have been profitable for
some time. We are likely to
close FY24 with 100 crore of
Ebitda,” he added, ¢ islooking
to add vernacular adsin to tap
intotierlIand tier M cities, The
company, that jg heavily
focusedon the marketin North
Indiawill also €xpand its offer-
ingsinthe South, which jsa big
market for astrology, he says,

The number of astrologers
on the platform has increased
manifoldin the last 24 months,
claims Gupta, It js onboardipg
around 150-200 astrologers
each week on jtg platform.
From 1,500 astrologers on jts
Platform two years back, today
ithasaroundi3,000 registered
with it, though only 7,500 are
active, says Gupta,

While 90% ofthe businessis
consultations over call and
chat, 5% comes from e-com-
merce remedies and 59 from
live sessions on social media
platforms. The company: js
being arounq 285 crore, The . looking at introducing newer In India, it Competes with
current revenue rup rate, | streams of business such as Astrosage and AstroYogj.




